@ Stantec - STN

TSX-NYSE

= 30,17SEC

-

e e e I : 5 =
Three and Six Months _




Table of Contents

Report to Shareholders

Management’s Discussion and Analysis

M-1
M-2
M-21
M-23
M-24
M-27
M-28
M-29
M-31
M-31
M-31
M-32

Core Business and Strategy

Results

Summary of Quarterly Results

Statements of Financial Position

Liquidity and Capital Resources

Other

Outlook

Critical Accounting Estimates, Developments, and Measures
Controls and Procedures

Risk Factors

Subsequent Events

Caution Regarding Forward-Looking Statements

Unaudited Interim Condensed Consolidated Financial Statements

F-1
F-2
F-3
F-4
F-5
F-6

Consolidated Statements of Financial Position

Consolidated Statements of Income

Consolidated Statements of Comprehensive Income (Loss)

Consolidated Statements of Shareholders’ Equity

Consolidated Statements of Cash Flows

Notes to the Unaudited Interim Condensed Consolidated Financial Statements



Creating communities is our purpose.
Designing with community in mind
IS our promise.

We're active members of the communities we serve. That's
why at Stantec, we always design with community in mind.

The Stantec community unites approximately 22,000
employees working in over 400 locations across 6 continents.
We collaborate across disciplines and industries to bring
buildings, energy and resource, environmental, water,

and infrastructure projects to life. Our work—engineering,
architecture, interior design, landscape architecture,
surveying, environmental sciences, construction services,
project management, and project economics, from

initial project concept and planning through to design,
construction, commissioning, maintenance, decommissioning,
and remediation—begins at the intersection of community,
creativity, and client relationships.

Our local strength, knowledge, and relationships, coupled with
our world-class expertise, have allowed us to go anywhere

to meet our clients’ needs in more creative and personalized
ways. With a long-term commitment to the people and
places we serve, Stantec has the unique ability to connect to
projects on a personal level and advance the quality of life in
communities across the globe. Stantec trades on the TSX and
the NYSE under the symbol STN. Visit us at stantec.com or find
us on social media.




Second Quarter 2017

By executing our strategy of providing world-class design services from local offices around the world, Stantec
performed very well in the second quarter of 2017. We achieved organic gross revenue growth across our
geographies, and organic growth was very positive in most of our business operating units, particularly Buildings.

As you can see in the table below, gross revenue was up 26% this quarter over Q2 16. That growth was driven not
only by acquisitions but also by organic growth, which was 4.5% this quarter compared to the second quarter of
2016. We experienced organic growth across our Canadian, US, and Global Consulting Services reportable segments;
our Construction Services reportable segment also contributed to organic growth.

The sale of Innovyze, Inc. has impacted our financial results; therefore, interpreting the numbers is more complex.
We have included adjusted net income and adjusted diluted EPS figures so that you can see the impact of the tax

expense and the gain on sale.

Financial Summary

For the period ended June 30 2017 Q2 2016 Q2 Change
(In millions of Canadian dollars, except per share amounts and %) $ $

Gross revenue 1,318.6 1,046.6 26.0%
EBITDA (note) 158.1 73.7 114.5%
Adjusted EBITDAM®) 103.5 84.6 22.3%
Net income 97.6 21.2 360.4%
Adjusted net income (note) 57.9 39.5 46.6%
Diluted earnings per share (EPS) 0.85 0.20 325.0%
Adjusted diluted EPS (note) 0.51 0.37 37.8%
Cash dividends declared per common share 0.1250 0.1125 11.1%

Note: EBITDA, adjusted EBITDA, adjusted net income, and adjusted diluted EPS are non-1FRS measures defined in the
Critical Accounting Estimates, Developments, and Measures section of the Company’s 2016 Annual Report and
Q2 17 Management’s Discussion and Analysis.

Our Buildings, Water, and Infrastructure business operating units led this quarter’s growth. For Buildings, the
mobilization of new project wins in Canada and new opportunities in the US Education sector contributed to organic
gross revenue growth of 5.1% in Q2 17 compared to Q2 16. Our Infrastructure business operating unit earned organic
gross revenue growth at 4.6% compared to Q2 16, driven by the US and Canadian Transportation sectors. Our Water
business operating unit experienced 4.1% organic gross revenue growth compared to Q2 16; the organic revenue
growth came from Water’s Global and United States operations.

Comparing Q2 17 to Q2 16, our Environmental Services business operating unit organic gross revenues were flat,
and our Energy & Resources business operating unit experienced organic revenue retraction of 11.8%. This
retraction is at a reduced rate compared to 2016, continuing a positive trend that should see an eventual return to
growth for this business operating unit.

As you’ll read in the Management’s Discussion and Analysis, we’re winning significant projects across a wide range
of sectors and geographies. This diversity will continue to mitigate the impacts of an unpredictable world economy,
enabling us to achieve good performance despite various global factors beyond our control.



After almost 30 years at Stantec and almost 9 of those years serving as president and chief executive officer, | will
be retiring at the end of 2017. Gord Johnston, leader of our Infrastructure business operating unit, will take on the
role of president and chief executive officer on January 1, 2018. Gord has worked in our industry for over 30 years,
20 of those with Stantec. Gord’s understanding of Stantec’s culture and strategy makes him a great choice for
Stantec’s fifth CEO. I’ll work with him until the end of the year to ensure a smooth transition.

Stantec’s success each quarter depends on the experience, creativity, expertise, and goodwill of our employees.
It also depends on the continuing support of our clients and shareholders. Please accept my thanks for making it
possible for Stantec to create communities around the world.

Lo

Bob Gomes
President & CEO
August 8, 2017



AUGUST 8, 2017

This discussion and analysis of Stantec Inc.’s (Stantec or the Company) operations, financial position, and cash
flows for the quarter ended June 30, 2017, dated August 8, 2017, should be read in conjunction with the
Company’s unaudited interim condensed consolidated financial statements and related notes for the two quarters
ended June 30, 2017; the Management’s Discussion and Analysis and audited consolidated financial statements and
related notes included in our 2016 Annual Report filed on February 23, 2017; and the Report to Shareholders
contained in our 2017 Second Quarter Report. Our unaudited interim consolidated financial statements and related
notes for the quarter ended June 30, 2017, are prepared in accordance with International Financial Reporting
Standards (IFRS) as issued by the International Accounting Standards Board (IASB). We continue to use the same
accounting policies and methods as we used in 2016.

All amounts shown in this report are in Canadian dollars unless otherwise indicated. Additional information
regarding our Company, including our Annual Information Form, is available on SEDAR at sedar.com and on
EDGAR at sec.gov. Such additional information is not incorporated here by reference, unless otherwise specified,
and should not be deemed to be part of this Management’s Discussion and Analysis.

Core Business and Strategy

Our Company’s work—engineering, architecture, interior design, landscape architecture, surveying, environmental
sciences, construction services, project management, and project economics, from initial project concept and
planning through design, construction, commissioning, maintenance, decommissioning, and remediation—begins
at the intersection of community, creativity, and client relationships. By integrating our expertise, we are able to
provide our clients with a vast number of project solutions. We believe this integrated approach enables us to
execute our operating philosophy by maintaining a world-class level of expertise, which we supply to our clients
through the strength of our local offices.

Our business objective is to be a top 10 global design firm, and our focus is to provide professional services in the
infrastructure and facilities market, principally on a fee-for-service basis, while maintaining our newly acquired
construction management at-risk services. To realize our business objective, we plan on achieving a compound
average growth rate of 15% through a combination of organic and acquisition growth, while also providing dividend
returns for our shareholders. Our core business and strategy and the key performance drivers and capabilities required
to meet our business objective have not changed in the second quarter of 2017 from those described on pages M-4 to
M-19 of our 2016 Annual Report (incorporated here by reference).

Management’s Discussion and Analysis (unaudited)
June 30, 2017 M-1 Stantec Inc.
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Results

OVERALL PERFORMANCE
Highlights for Q2 17

We had strong results in the quarter with organic gross revenue growth in all of our Canadian, US, and Global
Consulting Services as well as our Construction Services reportable segments. Comparing the second quarter of

2016 to the second quarter of 2017:

«  Gross revenue increased 26.0%—from $1,046.6 million to $1,318.6 million

- EBITDA increased from $73.7 million to $158.1 million; adjusted EBITDA increased 22.3%—from

$84.6 million to $103.5 million

o Netincome increased from $21.2 million to $97.6 million

o Diluted earnings per share (EPS) increased from $0.20 to $0.85; adjusted diluted EPS increased 37.8%—

from $0.37 to $0.51

EBITDA was impacted by a pre-tax gain of $54.6 million on the sale of our water software business, Innovyze Inc.
and its subsidiaries (collectively, Innovyze). Diluted EPS was impacted by this gain and the associated tax expense.
(EBITDA, adjusted EBITDA, and adjusted diluted EPS, all non-IFRS measures, are further discussed in the

Definition of Non-IFRS Measures section of this report.)

The following table summarizes key financial data for Q2 17 and Q2 16 and the first two quarters of 2017 and 2016:

Quarter Ended June 30 Two Quarters Ended June 30
(In millions of Canadian dollars, $ % $ %
except per share amounts and %) 2017 2016 Change Change 2017 2016 Change Change
Gross revenue 1,318.6 1,046.6 272.0 26.0% 2,594.9 1,802.0 792.9 44.0%
Net revenue 891.5 777.4 114.1 14.7% 1,765.3 1,406.0 359.3 25.6%
EBITDA (note 1) 158.1 73.7 84.4 114.5% 247.9 140.2 107.7 76.8%
Adjusted EBITDA (note 1) 103.5 84.6 18.9 22.3% 193.4 154.9 385 24.9%
Net income 97.6 21.2 76.4  360.4% 39.6 51.8 (12.2)  (23.6%)
Adjusted net income (note 1) 57.9 39.5 18.4 46.6% 103.7 774 26.3 34.0%
EPS - basic 0.86 0.20 0.66 330.0% 0.35 0.52 (0.17) (32.7%)
EPS — diluted 0.85 0.20 0.65 325.0% 0.35 0.52 (0.17) (32.7%)
Adjusted EPS - basic (note 1) 0.51 0.37 0.14 37.8% 0.91 0.77 0.14 18.2%
Adjusted EPS — diluted (note 1) 0.51 0.37 0.14 37.8% 0.91 0.77 0.14 18.2%
Cash dividends declared per 0.125 0.1125 0.0125 11.1% 0.250 0.225 0.025 11.1%
common share
Cash flows
From operating activities 103.7 31.0 727 n/m 76.1 21.3 54.8 n/m
From (used) in investing
activities 1799  (936.3)  1,116.2 n/m 1343  (1,062.6)  1,196.9 n/m
(Used in) from financing
activities (268.1)  1,023.6 (1.291.7) nim  (209.8) 1,132.7 (1,342.5) n/m

n/m = not meaningful

note 1: EBITDA, adjusted EBITDA, adjusted net income, and adjusted basic and diluted earnings per share (EPS) are non-IFRS
measures and are further discussed in the Definition of Non-IFRS Measures in the Critical Accounting Estimates, Developments,
and Measures section (the Definitions section) of our 2016 Annual Report and this report.

Management’s Discussion and Analysis (unaudited)

June 30, 2017
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Additional highlights of our key activities and initiatives undertaken during the quarter follows:

Revenue increased 26.0% because of acquisitions completed in 2016 and 2017, organic revenue growth, and the
impact of foreign exchange rates. Consulting Services achieved 1.8% organic gross revenue growth, and
including Construction Services, we had overall organic gross revenue growth of 4.5% in Q2 17 compared to
Q2 16.

We had strong organic gross revenue growth of 5.1% in our Buildings business operating unit. Growth was mainly
due to the mobilization of new project wins in Canada and increased opportunities within our US Education
Sector. In Q2 17 compared to Q2 16, our Infrastructure business operating unit had organic gross revenue growth
of 4.6%, resulting from growth in our US and Canadian Transportation sector; our Water business operating
unit had 4.1% organic revenue growth; and our Environmental Services business operating unit was flat.

Organic revenue in our Energy & Resources business operating unit retracted 11.8% in Q2 17 compared to
Q2 16 because of the continued weakness in the oil and gas industry in Canada, but this rate of retraction is
slowing compared to 2016. Our Oil & Gas sector in Energy & Resources now represents only approximately
3% of our total 2017 year-to-date gross revenue.

Gross margin increased—from 53.6% in Q2 16 to 53.8% in Q2 17—mainly in our Buildings and Infrastructure
business operating units.

Our administrative and marketing expenses decreased as a percentage of net revenue—from 43.9% in Q2 16 to
42.3% in Q2 17—primarily due to Q2 16 acquisition-related costs associated with the MWH Global, Inc.
(MWH) acquisition; without these costs, administrative and marketing expenses for Q2 16 would have been
42.6%. Items impacting Q2 17 administrative and marketing expenses include MWH Americas’ integration
costs and higher IT licensing and operating costs, offset by lower occupancy costs.

Amortization of intangible assets decreased $1.2 million in Q2 17 compared to Q2 16 due to the sale of Innovyze.

Interest expense decreased $4.6 million primarily because we had a $3.9 million breakage fee on our senior
secured notes in Q2 16.

On May 5, 2017, we closed the sale of Innovyze, resulting in a pre-tax gain of $54.6 million in Q2 17 (further
described in the Innovyze Sale section of this report). We saw this as an opportunity to continue working with
Innovyze in servicing our clients while allowing both companies to prosper with the best available resources.

On the sale of Innovyze we received gross proceeds of US$270.0 million, less working capital adjustments
and assumed indebtedness and subject to customary post-closing adjustments. From a balance sheet perspective,
the sale reduced our goodwill by $194.4 million and intangible assets by $95.1 million, and we reduced our
credit facility revolving debt by $221.3 million.

We completed the transition of projects and financial integration of the Americas Consulting Services division
of MWH into our enterprise management system. We are in the planning stages for full integration of MWH’s
global consulting operations, which we expect to complete in 2018.

On April 28, 2017, we acquired certain assets and liabilities of Inventrix Engineering, Inc. (Inventrix), adding
22 staff to our Company. Inventrix, based in Seattle, Washington, provides expertise in mechanical engineering.
This addition enhances our Buildings business operating unit in the United States.

We extended the maturity of our $800 million senior secured revolving credit facility to May 6, 2021, and
redenominated tranche C of our senior secured term loan from US funds of $116.7 million to Canadian funds of
$160.0 million.

Management’s Discussion and Analysis (unaudited)
June 30, 2017 M-3 Stantec Inc.



«  We declared and paid a cash dividend of $0.1250 per share on July 13, 2017, to shareholders of record on
June 30, 2017. Additionally, on August 8, 2017, we declared a dividend of $0.1250 per share, payable on
October 12, 2017, to shareholders of record on September 29, 2017.

«  Stantec announced that following a nine-year tenure as the Company’s president and chief executive officer,
Bob Gomes will retire effective December 31, 2017. Bob will remain as a director on Stantec’s board. Gord
Johnston, executive vice president of Stantec’s Infrastructure business operating unit, was selected by the board
of directors to assume the role of president and chief executive officer, effective January 1, 2018. Gord has
more than 30 years of industry leadership experience, including more than 20 years with Stantec. He holds both
bachelor’s and master’s degrees in civil engineering from the University of Alberta and has also completed the
Harvard Business School’s Leading Professional Services Firms program. In addition, he has served on the
board of directors for the Association of Consulting Engineering Companies (ACEC) in Canada and as the past
president of the Consulting Engineers of Alberta. During his time at Stantec, Gord has taken on various roles,
including business leader for our Water and Infrastructure business operating units and has played an active role
in helping guide our strategic planning over the past nine years.

RESULTS COMPARED TO 2017 TARGETS

In the Management’s Discussion and Analysis in our 2016 Annual Report, we established various ranges of expected
performance for fiscal year 2017. The following table indicates our progress toward these targets as at June 30, 2017:

2017 Results
Measure Target Range Achieved YTD
Gross margin as % of net revenue Between 53% and 55% 53.9%
Administrative and marketing expenses as Between 41% and 43% 42.9%
% of net revenue
EBITDA as % of net revenue (notes 1 and2)  Between 11% and 13% 14.0%
Net income as % of net revenue At or above 5.0% 2.2%

This table and the discussion paragraph below contain forward-looking statements. See the Caution Regarding Forward-
Looking Statements section of this report.

note 1: EBITDA as a percentage of net revenue is calculated as EBITDA, divided by net revenue.

note 2: EBITDA is a non-1FRS measure (discussed in the Definitions section of our 2016 Annual Report and this report).
Met or performed better than target.
Did not meet target.

At the end of Q2 17, we met our target for gross margin and administrative and marketing expenses as a percentage
of net revenue and we exceeded our target for EBITDA. EBITDA as a percentage of net revenue was impacted by
the $54.6 million gain on the sale of Innovyze; without this impact, EBITDA would have been 11.0%.

We did not meet our target for net income as a percentage of net revenue. Net income was impacted by the sale of
Innovyze because the $54.6 million gain on the sale was more than offset by the associated income tax expense year
to date of $94.5 million. Without these impacts, our net income as a percentage of net revenue would have been
4.5%, which is slightly below our targeted range.

Management’s Discussion and Analysis (unaudited)
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RESULTS OF OPERATIONS

The following table summarizes key operating results as a percentage of net revenue and the percentage increase or
decrease in the dollar amount for each key operating result:

Quarter Ended June 30 Two Quarters Ended June 30
Percentage Percentage
Percentage of Increase Percentage of Increase

Net Revenue (Decrease) * Net Revenue (Decrease) *

2017 2016 2017 vs.2016 2017 2016 2017 vs.2016
Gross revenue 147.9%  134.6% 26.0% 147.0%  128.2% 44.0%
Net revenue 100.0%  100.0% 14.7% 100.0%  100.0% 25.6%
Direct payroll costs 46.2% 46.4% 14.3% 46.1% 46.2% 25.2%
Gross margin 53.8% 53.6% 15.0% 53.9% 53.8% 25.9%
Administrative and marketing expenses 42.3% 43.9% 10.5% 42.9% 43.6% 23.6%
Depreciation of property and equipment 1.5% 1.6% 8.8% 1.6% 1.6% 2L.7%
Amortization of intangible assets 2.1% 2.6% (6.0%) 2.4% 2.2% 37.5%
Net interest expense 0.7% 1.4% (42.6%) 0.8% 1.0% (0.7%)
Other net finance expense 0.2% 0.3% (46.2%) 0.2% 0.3% (2.7%)
Share of income from joint ventures and associates (0.1%) (0.1%) 100.0% (0.1%) (0.1%) 90.9%
Foreign exchange loss (gain) (0.1%) 0.0% n/m 0.0% 0.0% n/m
Gain on disposition of a subsidiary (6.1%) 0.0% n/m (3.1%) 0.0% n/m
Other expense (income) (0.1%) 0.0% n/m (0.1%) 0.0% n/m
Income before income taxes 13.4% 3.9% 293.8% 9.3% 5.2% 125.5%
Income taxes 2.4% 1.2% n/m 7.1% 1.5% n/m
Net income 11.0% 2.7% 360.4% 2.2% 3.7% (23.6%)

n/m = not meaningful
* Percentage increase (decrease) calculated based on the dollar change from the comparable period.

The following sections outline specific factors that affected the results of our operations in the second quarter of
2017 and should be read in conjunction with our unaudited interim consolidated financial statements for the quarter
ended June 30, 2017.

GROSS AND NET REVENUE

While providing professional services, we incur certain direct costs for subconsultants, equipment, and other
expenditures that are recoverable directly from our clients. Revenue associated with these direct costs is included

in gross revenue. Because these direct costs and associated revenue can vary significantly from contract to contract,
changes in gross revenue may not be indicative of our revenue trends. Accordingly, we also report net revenue (which
is gross revenue less subconsultant, subcontractor, and other direct expenses) and analyze results in relation to net
revenue rather than gross revenue. The difference between gross revenue and net revenue is larger for construction-
related projects than for consulting-related projects since Construction Services incurs higher costs for subcontractors
and direct materials.

For the purpose of the analysis and tables that follow, revenue earned by acquired companies in the first 12 months
following an acquisition is initially reported as revenue from acquisitions and thereafter reported as organic revenue.

Consulting Services generates a portion of gross revenue in foreign currencies, primarily in US dollars. Construction
Services generates gross revenue primarily in British pound sterling and US dollars. In 2016, our reportable segments
generated a portion of gross revenue in US dollars. The value of the Canadian dollar averaged US$0.78 in Q2 16
and US$0.74 in Q2 17, representing a 5.1% decrease. The weakening Canadian dollar had a positive effect on the
revenue reported in Q2 17 compared to Q2 16. The value of the Canadian dollar averaged GBP$0.59 in Q2 17
compared to GBP$0.54 in Q2 16. The strengthening of our Canadian dollar relative to the British pound sterling had
a negative effect on the revenue reported in Q2 17 compared to Q2 16. Fluctuations in other foreign currencies did
not have a material impact on our revenue in Q2 17 compared to Q2 16.

Management’s Discussion and Analysis (unaudited)
June 30, 2017 M-5 Stantec Inc.



Our contract backlog was $3.9 billion at December 31, 2016, and was the same at June 30, 2017—$2.9 billion in
Consulting Services and $1.0 billion in Construction Services. (Backlog is a non-IFRS measure further discussed
in the Definitions section of our 2016 Annual Report.). Backlog increases as a result of project wins and acquisitions
completed in a quarter. Year to date, these increases were offset by the fluctuation in foreign exchange since the

Canadian dollar was US$0.77 at June 30, 2017, compared to US$0.74 at December 31, 2016.

The following tables summarize the impact of acquisitions, organic growth, and foreign exchange on our gross and

net revenue:

Quarter Ended Two Quarters Ended
Gross Rewvenue June 30 June 30
(In millions of Canadian dollars) 2017 vs.2016 2017 vs.2016
Increase due to
Net acquisition growth/divestiture 200.5 754.1
Organic growth 474 29.1
Impact of foreign exchange rates on revenue
earned by foreign subsidiaries 24.1 9.7
272.0 792.9

Total net increase in gross revenue

Quarter Ended

Two Quarters Ended

Net Revenue June 30 June 30
(In millions of Canadian dollars) 2017 vs. 2016 2017 vs. 2016
Increase (decrease) due to

Net acquisition growth/divestiture 95.2 3720
Organic growth (retraction) 0.6 (19.5)

Impact of foreign exchange rates on revenue
earned by foreign subsidiaries 18.3 6.8
114.1 359.3

Total net increase in net revenue

The acquisitions that led to acquisition growth are listed in the following Gross Revenue by Reportable Segments
section. When comparing Q2 17 to Q2 16, we had organic gross revenue growth in Construction Services and in our
Buildings, Infrastructure, and Water business operating units. Our Environmental Services business operating unit
was stable while organic gross revenue retracted in our Energy & Resources business operating unit.

Management’s Discussion and Analysis (unaudited)
June 30, 2017
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Gross Revenue by Reportable Segments
The following charts and tables summarize gross revenue and gross revenue growth in our two service offerings and

our four reportable segments—Consulting Services for Canada, United States, and Global; and Construction Services.

Q2 17 YTD Gross Revenue Q2 16 YTD Gross Revenue
by Reportable Segment by Reportable Segment
SERVICE OFFERINGS SERVICE OFFERINGS
@ 79% Consulting Services ® 92% Consulting Services

M 21% Construction Services il 8% Construction Services

REPORTABLE SEGMENTS

52% United States
B 33% Canada

® 22% Canada {
® 12% Global ® 7% Global
W 21% Construction Services I, 8% Construction Services

Gross Rewvenue by Reportable Segment

REPORTABLE SEGMENTS
45% United States

Quarter Quarter Change Due to
Ended Ended Net Change Due Change Due
June 30, June 30, Total Acquisitions/  toOrganic to Foreign
(In millions of Canadian dollars) 2017 2016 Change Diwestiture Growth Exchange

Consulting Services

Canada 298.6 293.1 55 4.0 15 n/a
United States 583.5 509.7 738 440 7.9 219
Global 164.1 103.1 61.0 51.7 7.2 2.1
Total Consulting Services 1,046.2 905.9 140.3 99.7 16.6 24.0
Construction Services 2724 140.7 131.7 100.8 30.8 0.1
Total 1,318.6 1,046.6 272.0 200.5 474 24.1

n/a = not applicable
Note: Comparative figures have been reclassified due to a realignment between Consulting Services—United States and Consulting

Services—Global reportable segments.

Gross Revenue by Reportable Segment

Two Quarters Two Quarters Change Due to  Change Due

Ended Ended Net toOrganic Change Due

June 30, June 30, Total Acquisitions/ Growth to Foreign

(In millions of Canadian dollars) 2017 2016 Change Diwestiture (Retraction) Exchange
Consulting Services

Canada 579.6 592.0 (12.4) 84 (20.8) n/a

United States 1,169.5 943.3 226.2 198.1 19.7 84

Global 301.3 126.0 1753 1747 (0.6) 12

Total Consulting Services 2,050.4 1,661.3 389.1 381.2 17 9.6

Construction Services 5445 140.7 403.8 3729 30.8 0.1

Total 2,594.9 1,802.0 792.9 754.1 29.1 9.7

n/a =not applicable
Note: Comparative figures have been reclassified due to a realignment between Consulting Services—United States and Consulting

Services—Global reportable segments.

Management’s Discussion and Analysis (unaudited)
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Total gross revenue in Q2 17 was positively impacted by the acquisitions completed in 2016 and 2017, the
weakening Canadian dollar in Q2 17 compared to Q2 16, and organic growth in all reportable segments.

The following acquisitions, completed in 2016 and 2017, impacted our reportable segments year to date:

Consulting Services — Canada
« MWH Global, Inc. (MWH) (May 2016)
« Architecture | Tkalcic Bengert (Arch | TB) (December 2016)

Consulting Services — United States
« Bury Holdings, Inc. (Bury) (March 2016)
« VOA Associates, Inc. (VOA) (May 2016)
« MWH Global, Inc. (MWH) (May 2016)
« Edwards & Zuck, P.C. and Edwards & Zuck, D.P.C. (collectively, Edwards & Zuck) (September 2016)
« Inventrix Engineering, Inc. (Inventrix) (April 2017)

Consulting Services — Global
« MWH Global, Inc. (MWH) (May 2016)

Construction Services
« MWH Global, Inc. (MWH) (May 2016)

Consulting Services — Canada

Gross revenue from our Consulting Services — Canada operations increased 1.9% in Q2 17 compared to Q2 16 and
decreased 2.1% year to date. Organic revenue grew 0.5% in Q2 17 compared to Q2 16 because of growth in our
Buildings and Infrastructure business operating units; this was partly offset by retraction in our Energy & Resources
and Environmental Services business operating units. Organic revenue in our Water business operating unit was flat
in Q2 17 compared to Q2 16.

In the private sector, our Energy & Resources business operating unit experienced year-to-date organic revenue
retraction in two sectors: Oil & Gas and Power. In our Oil & Gas sector, retraction in Q2 17 was slower than in the
previous five quarters. We continued to win a stream of generally smaller projects because of our strong client
relationships and industry expertise. Strength in our Atlantic region Power sector partly offset weakness in other
areas of the country. Our Mining business revenues grew organically year to date compared to the same period in
2016 because we secured a major project in Q2 17.

In our Environmental Services business operating unit, we continued to see year-to-date revenue retraction
compared to 2016, mainly in our Oil & Gas sector in Alberta and British Columbia. This was partly offset by growth
in other provinces. Almost 67% of our Canadian Environmental Services revenue is derived from our Oil & Gas
clients.

The Community Development sector of our Infrastructure business operating unit saw growth overall in Quebec and
southern Alberta; however, central and northern Alberta showed retraction due to the continuing weakness in the
oil and gas market. Benefiting from 2016 provincial budgets that provided stimuli for infrastructure spending, our
Transportation sector continued to show strong year-to-date organic growth.

Our Water business operating unit has benefited from infrastructure spending on water and wastewater treatment
facilities. Year to date, our Canadian Water business has experienced organic revenue growth, particularly in British
Columbia.

Our Buildings business operating unit had stable organic gross revenue year to date compared to the same period in
2016. In Q2 17, we saw organic growth due to the mobilization of new project wins. Organic gross revenue grew in

Management’s Discussion and Analysis (unaudited)
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British Columbia and Ontario, while we saw retraction in the Prairie Provinces. The Quebec telecommunication
business has shown softness year to date.

Consulting Services — United States

Gross revenue in our Consulting Services — United States operations increased 24.0% year to date and 14.5% in

Q2 17 compared to Q2 16. These increases resulted from acquisition growth, particularly in our Buildings and Water
business operating units; organic revenue growth; and foreign exchange. Organic gross revenue grew 1.5% in Q2 17
compared to Q2 16 and grew 2.1% year to date in 2017 compared to the same period in 2016. This growth was
largely driven by our Buildings and Infrastructure business operating units. Within our Infrastructure business
operating unit, Transportation grew due to our strategic market position in North America. Organic growth in our
Buildings business operating unit resulted mainly from steady activity in the healthcare and commercial markets,
and we saw increased opportunities in the southwestern United States, particularly in our Education sector. Our
Power business saw growth year to date, assisted by renewable energy and distributed generation, along with
continued market penetration in the transmission and distribution markets.

In the private sector, the housing market continued to grow, specifically in Florida, Texas, and the western
United States. We saw a continued trend toward urbanization, which means that cities need to be revitalized.
We continued to capitalize on our expertise in environmental mitigation and to build on our remediation and
recovery expertise in our Environmental Services business.

The public sector continued to be a growth area for us, though some uncertainty in the political and regulatory
environment, notably at the federal level, remains. Partly in response to fiscal constraints, design-build opportunities
increased in the United States because some clients view design-build as a more efficient project delivery method.
Organic revenue growth occurred in our Transportation sector due to our strategic market position in program
management, bridge inspection, light-rail transit, roadway, and bridge projects. Our Water business continued to
benefit from regulatory requirements, including consent decrees that mandate municipalities to upgrade their water
and wastewater facilities, as well as the continued efforts of public agencies and private industry to improve
operational efficiency. Acquisition revenue from our Waterpower & Dams sector was strong in our Energy &
Resources business operating unit in our eastern US operations.

Consulting Services - Global

Gross revenue from our Consulting Services — Global operations increased $175.3 million year to date and
$61.0 million in Q2 17 compared to Q2 16. Year to date, acquisition revenue increased as a result of the MWH
acquisition. Organic gross revenue was flat year to date when compared to the same period in 2016. We experienced
modest year-over-year organic revenue growth in our Environmental Services and Water business operating units.
This growth was fueled by increased public water sector spending in Australia and New Zealand, strong water-
related activity in the United Kingdom, and private sector environmental services activity in Continental Europe.
This organic revenue growth was offset by continued softness in our Mining and Buildings businesses. Mining
revenue was down primarily in Latin America, driven by project delays and cancellations where our major mining
clients continue to struggle with low commodity prices. Revenue in our Buildings business operating unit was down
primarily in the Middle East, which has been impacted by low oil prices and recent political instability.

Construction Services
Construction Services earned $272.4 million in gross revenue in Q2 17 and $544.5 million year to date. Revenue
was generated primarily in the United States and United Kingdom.

The United States generated $160.1 million in Q2 17 and $338.8 million year to date in gross revenue. In Florida,
Texas, and the western United States, we had significant and steady work during the quarter on a number of major
water and wastewater treatment plant construction projects. Also, activity increased on a major new commercial
contract in the western United States; under this contract, we are performing the construction management and
project management services for a major manufacturer.
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The remaining $107.6 million in Q2 17 and $197.4 million year to date in gross revenue for Construction Services
was earned mainly in the United Kingdom. Revenue in the United Kingdom was driven by ongoing construction
activities for water utilities in the third year of the Asset Management Programme (AMP6) cycle.

An example of a project awarded during the quarter involves us providing pre-construction and construction services
for the Southeast Water Pollution Control Plant Bio-Solids Digester Facility in San Francisco, California. To meet
the community’s improved sewer system service goals, our team will replace the existing digester facilities with
new, expanded, and modern facilities.

Gross Revenue by Consulting Services — Business Operating Units
The following charts and tables summarize gross revenue and gross revenue growth in our five Consulting Services
business operating units—Buildings, Energy & Resources, Environmental Services, Infrastructure, and Water:

Q2 17 YTD Gross Revenue Q2 16 YTD Gross Revenue
by Business Operating Unit by Business Operating Unit

BUSINESS OPERATING UNIT o BUSINESS OPERATING UNIT

27% Infrastructure
@ 23% Buildings
® 23% Water
@ 16% Environmental Services
@ 1% Energy & Resources

31% Infrastructure
® 25% Buildings
® 17% Environmental Services
® 15% Water
© 12%Energy & Resources
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Gross Rewvenue by Consulting Services - Business Operating Unit

Quarter Ended June 30
% of % of

Consulting Consulting % Change in

Services Services Gross Revenue

(In millions of Canadian dollars, except %) 2017 Gross Rewvenue 2016 Gross Revenue 2017 vs. 2016
Consulting Services

Buildings 238.0 22.8% 198.2 21.9% 20.1%

Energy & Resources 115.9 11.1% 109.0 12.0% 6.3%

Environmental Services 172.3 16.4% 1535 16.9% 12.2%

Infrastructure 297.0 28.4% 2724 30.1% 9.0%

Water 223.0 21.3% 172.8 19.1% 29.1%

Total Consulting Services 1,046.2 100.0% 905.9 100.0% 15.5%

Note: Comparative figures have been reclassified due to a realignment of our organizational structure from four to five business operating units
and a realignment of several business lines between our Buildings, Energy & Resources, and Infrastructure business operating units.

Two Quarters Ended June 30

% of % of

Consulting Consulting % Change in

Services Services Gross Revenue

(In millions of Canadian dollars, except %) 2017 Gross Revenue 2016 Gross Revenue 2017 \s. 2016
Consulting Services

Buildings 466.7 22.8% 413.0 24.9% 13.0%

Energy & Resources 2323 11.3% 1945 11.7% 19.4%

Environmental Services 3319 16.2% 275.5 16.6% 20.5%

Infrastructure 561.4 27.4% 519.6 31.2% 8.0%

Water 458.1 22.3% 258.7 15.6% 77.1%

Total Consulting Services 2,050.4 100.0% 1,661.3 100.0% 23.4%

Note: Comparative figures have been reclassified due to a realignment of our organizational structure from four to five business operating units
and a realignment of several business lines between our Buildings, Energy & Resources, and Infrastructure business operating units.

As indicated above, gross revenue growth was impacted by acquisitions, organic revenue retraction, and the effect
of foreign exchange rates on revenue earned by our foreign subsidiaries. The impact that these factors had on gross
revenue earned by each Consulting Services business operating unit is summarized in the following tables:
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Gross Rewvenue by Consulting Services - Business Operating Unit

Quarter Ended June 30,2017 vs. 2016

Change Dueto  Change Due to
Net Acquisitions/ Organic Growth Change Due to

(In millions of Canadian dollars) Total Change Diwestiture (Retraction) Foreign Exchange
Consulting Services
Buildings 39.8 24.5 10.2 51
Energy & Resources 6.9 175 (12.9) 2.3
Environmental Services 18.8 14.8 0.2 42
Infrastructure 246 35 12.5 8.6
Water 50.2 39.4 7.0 3.8
Total Consulting Services 140.3 99.7 16.6 24.0

Note: Comparative figures have been reclassified due to a realignment of our organizational structure from four to five business operating
units and a realignment of several business lines between our Buildings, Energy & Resources, and Infrastructure business operating units.

Gross Rewvenue by Consulting Services - Business Operating Unit

Two Quarters Ended June 30,2017 vs. 2016

Change Due to  Change Due to
Net Acquisitions/ Organic Growth Change Due to

(In millions of Canadian dollars) Total Change Diwestiture (Retraction) Foreign Exchange
Consulting Services
Buildings 537 57.3 4.5) 0.9
Energy & Resources 37.8 60.5 (24.2) 15
Environmental Services 56.4 54.5 0.2 21
Infrastructure 418 20.4 18.3 31
Water 1994 188.5 8.9 2.0
Total Consulting Services 389.1 381.2 (L.7) 9.6

Note: Comparative figures have been reclassified due to a realignment of our organizational structure from four to five business operating
units and a realignment of several business lines between our Buildings, Energy & Resources, and Infrastructure business operating units.

The following lists the acquisitions completed in 2016 and 2017 that impacted specific Consulting Services
business operating units year to date:

Buildings Energy & Resources Infrastructure
Bury (Mar. 2016) MWH (May 2016) Bury (Mar. 2016)
VOA (May 2016) MWH (May 2016)
Edwards & Zuck (Sep. 2016)

Arch | TB (Dec. 2016) Environmental Services Water

Inventrix (Apr. 2017) MWH (May 2016) MWH (May 2016)
Buildings

Gross revenue for our Buildings business operating unit increased 20.1% in Q2 17 and 13.0% year to date in 2017
compared to the same periods in 2016 because of acquisition growth and foreign exchange. Organic revenue grew
5.1% when comparing Q2 17 to Q2 16, and we had 1.1% organic revenue retraction year to date when comparing
2017 to 2016. Organic revenue growth in Q2 17 is attributed to the mobilization of new project wins in Canada and
an increase in contract revenue on a major project in the Middle East. Because of the robust quarter in Q1 16, the
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year-to-date retraction was larger than it might otherwise have been. Also, the decline in the oil and gas sector
continued to impact private and public spending in our Canadian and Middle Eastern operations.

In Canada, we maintained strong activity in the healthcare, commercial, and education markets, plus we experienced
steady activity in the civic and industrial sectors. In the United States, gross revenue increased partly due to strategic
acquisitions completed in 2016. We experienced steady activity in the healthcare and commercial markets and saw
increased opportunities in the southwestern United States, particularly in our Education sector. We benefit from the
urbanization trend across North America as inner cities are revitalized. Our Civic sector provides a range of services
to respond to these needs.

Highlights of projects secured in the quarter include a contract (in partnership with DIALOG) to provide architectural
and interior design as well as structural and electrical engineering services for the new Calgary Cancer Centre, a
leading healthcare and academic facility with over 100 patient exam rooms, 160 inpatient beds, 15 radiation therapy
treatment vaults, 120 systemic treatment chairs, and a variety of labs for cancer research. During the quarter, we
were also awarded the contract to provide design, architecture, interior design, furniture planning, and lab planning
for the Texas Woman’s University’s new Science and Technology Learning Center, a 73,000-square-foot graduate
research facility with technologically advanced tools to investigate chemistry, psychology, applied biology, dental
hygiene, and nutrition and food sciences.

Energy & Resources

Gross revenue for our Energy & Resources business operating unit increased 6.3% in Q2 17 compared to Q2 16 and
increased 19.4% year to date in 2017 compared to the same period in 2016. Revenue was positively impacted by
acquisition growth. Organic gross revenue retracted 11.8% in Q2 17 compared to Q2 16 and 12.4% year to date in
2017 compared to the same period in 2016. This represents a continued positive trend in our retraction in this
business operating unit. Sustained weakness in the oil and gas sector in Canada and the United States continued to
impact our engineering services. We experienced year-to-date organic revenue retraction in our Mining and

Oil & Gas sectors in 2017 compared to 2016. Power retracted year over year with organic revenue growth in the
United States offset by retraction in Canada.

In our Oil & Gas sector, organic revenue retraction continued year to date in 2017 compared to the same period in
2016. Despite a slowdown caused by uncertain market conditions, we continued to be awarded new work in our
midstream business because of our strong client relationships.

In our Power sector, we continued securing projects as a result of infrastructure improvement, environmental
compliance, and resiliency requirements in the transmission and distribution and the power replacement markets.
In the United States, our organic revenue growth was strong, assisted by renewable energy, plant services, and
distributed energy, along with continued penetration in the transmission and distribution markets. Our Canadian Power
operations were impacted by the slowdown in capital spending by Oil & Gas clients, resulting in deferred gas-
generation projects. Nonetheless, we continued to secure smaller projects.

Our Mining sector’s organic revenue retraction is primarily attributed to the continuing slowdown in the mining market
and impacted by regulation changes in Indonesia, affecting a major project. The organic retraction in our operations
is due mainly to continued challenging macroeconomic industry conditions and clients managing their debt levels.
These debt levels resulted in a cautious approach to capital spending. The retraction in 2016 was challenging for the
mining industry; however, in 2017, the number of small and midsized capital projects has increased.

An example of a mining project awarded in the quarter was an underground mining study to determine the final
mine design, scheduling, costing, infrastructure, and equipment requirements for the Mariana Norte and Emilia
deposits of the Cerro Negro gold mine in Santa Cruz, Argentina.
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Activity in the Waterpower & Dams sector remains steady, especially in our US operations with recent project
awards in US West operations and continued work on the Oroville Dam repairs in California.

Highlights of projects won in our Oil & Gas sector in the quarter include providing engineering and procurement
services for additions to four compressor stations in Alberta, part of a project to increase the capacity of a natural gas
pipeline in northwestern Alberta. We will also provide detailed engineering design that involves project
management, construction management, contracting, and procurement services for a pipeline replacement project.
This project will enable the continued transportation of refined petroleum products between the Edmonton and
Calgary regions. As well this quarter, our Company earned a contract to provide pre-turnaround engineering and
turnaround execution support for the ongoing safe operation of a refinery in the Edmonton region.

One Power project to highlight this quarter is our contribution to Manitoba Hydro’s Bipole 111 High Voltage Direct
Current (HVDC) project. Stantec will be providing additional office and site engineering support under an existing
contract for construction and commissioning of the Riel and Keewatinohk converter stations. This project will
improve the reliability and dependability of the overall power grid, which provides renewable energy to southern
Manitoba.

Environmental Services

Gross revenue for our Environmental Services business operating unit increased 12.2% in Q2 17 compared to Q2 16
and 20.5% year to date in 2017 compared to year to date in 2016. Acquisition growth and foreign exchange
positively impacted revenue.

Environmental Services continued to be impacted by low commaodity prices and reduced capital spending, primarily
in the midstream oil and gas sector. This led to delays and cancellations and put downward pressure on project fees.
Existing large-scale projects continued to wind down; however, the oil and gas industry did start to show signs of
stabilization in Q2 17. Our North American operations continued to win a stream of generally smaller lower-margin
projects because of our strong client relationships and industry expertise.

In the United States, we had organic gross revenue growth. The winding down of projects was offset by growth in
our Power and Transportation sectors. We experienced increased activity in airport, rail, and highway and road
projects, particularly in our eastern US operations, and we see strong backlog spread across all our primary sectors.
With the addition of MWH, we expanded our services in the manufacturing sector to serve their key legacy clients.

In Canada, Environmental Services continued to face pricing pressure as clients reviewed their supply chain for
opportunities to gain efficiencies; therefore, our margins were impacted. Organic gross revenue retraction slowed
year to date as evidenced by recent wins, including some new clients and an increase in small project opportunities.
Although the oil and gas and mining markets continued to be challenged across North America, we maintained our
backlog because of our strong emphasis on operations and maintenance programs and the award and execution of
a few assessment projects. We saw growth in government infrastructure spending, including spending for
Aboriginal communities.

In our Global operations, we had higher-than-expected project volume in Italy due to a significant Environmental
Services contract.

Highlights of projects awarded in the quarter include our response to the Oroville Dam emergency. Within two days
of the discovery of a damaged spillway at the Oroville Dam Facilities in Northern California, Stantec was on site
supporting the recovery efforts of the California Department of Water Resources (DWR). Our long history and
knowledge of DWR’s facilities played a key role in our being selected this quarter to lead the engineering and
construction management services for the rebuild of the Oroville Dam main and auxiliary spillways. In addition to
this new contract, we are providing multiple other services during the recovery efforts, including monitoring dam and
spillway safety, relocating a damaged transmission line, and providing ongoing regulatory and permitting support.
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Infrastructure

Gross revenue for our Infrastructure business operating unit increased 9.0% in Q2 17 compared to Q2 16 and 8.0%
year to date in 2017 compared to the same period in 2016. This increase was due to acquisition revenue and organic
gross revenue growth of 4.6% in Q2 17 compared to Q2 16 and 3.5% year to date in 2017 compared to year to date
in 2016 as well as due to foreign exchange.

Our Community Development sector was stable year to date in 2017 compared to the same period in 2016. We
perform approximately 40% of our Community Development work in Canada and approximately 60% in the
United States. The flat Alberta economy resulted in lower business volume and downward pressure on fees. Except
for Alberta, other parts of Canada and the United States experienced a continued demand for housing, a continued
interest in urban development, and an increase in mixed-use commercial projects. In Canada, we completed projects
for Parks Canada across the country to prepare for celebrating Canada’s 150th anniversary. US organic gross
revenue was stable year over year; however, acquisition revenue benefited from the acquisition of Bury. We
continued working on US urban design projects, further developing our expanded level of expertise to provide urban
and brownfield solutions.

Our Transportation sector saw organic growth, mainly in the United States, that was primarily due to increased
revenue in our Transit & Rail operations. Our Transportation sector generates approximately 75% of its revenue
in the United States. An expanding US economy and our North American strategic market position led to increased
organic growth opportunities, especially in the alternative project delivery market where we had several program
management, light-rail transit, roadway, and bridge projects in various stages of development.

Our maturity and prominence in the Transportation sector allows us to compete for very large projects, which attracts
top talent, increases our diversity, and positions us to compete in both large and small markets. Transportation’s
backlog grew, and we continued to pursue large project opportunities in both Canada and the United States.

Highlights of projects in the quarter include our Community Development team winning the Alberta Infrastructure
contract to provide project management, preliminary design, detailed design, and construction management for the
next five years on the 2,000-acre Parsons Creek master-planned community development in Fort McMurray, Alberta.
The Parsons Creek community will eventually be home to about 24,000 people.

Water

Gross revenue for our Water business operating unit increased 29.1% in Q2 17 compared to Q2 16 and increased
77.1% year to date in 2017 compared to the same period in 2016. These increases resulted from acquisition growth
and organic revenue growth of 4.1% in Q2 17 compared to Q2 16 and 3.4% year to date in 2017 compared to year to
date in 2016. During Q2 17, organic growth in gross revenue was notably strongest in our global operations, and we
had modest positive organic growth in our US operations, particularly in Texas. Stability in our Canadian operations
was supported by strong large project growth in Alberta and British Columbia, combined with retraction in other
Prairie Provinces and Quebec. Year over year, organic revenue growth occurred in each of our Canada, US, and
global operations.

Organic growth in North America in the first half of 2017 compared to the same period in 2016 was driven by the
following: alternative project delivery, coastal restoration and protection, mandated regulatory improvements, water
supply portfolio planning to accommodate growth and technology applications around water quality regulatory
mandates, and operational efficiency.

Our Water sector in the United Kingdom benefited from strong revenue in the UK Water Asset Management
Programme (AMP6) cycle. Our Middle East operations remained stable because of ongoing programs in Qatar
and Dubai. In our Asia Pacific Water operations, revenues were better than expected, driven by the receipt of
contract change orders, particularly in our Sydney, Australia, operations.
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Highlights of projects secured in the quarter include a contract amendment to design the pump station and pipelines
for the City of San Mateo, California’s Basins 2 and 3 Collection System Improvements Project. The project, part of
the City’s Clean Water Program, will eliminate overflows from the City’s water collection and treatment systems,
protecting San Francisco Bay from unwanted discharges of contaminated water.

Also during the quarter, we were awarded a five-year contract for continued implementation of a Capacity Assurance
Program (CAP) for Lexington, Kentucky. Stantec was awarded a similar five-year contract in 2012 to develop and
implement the City’s CAP. The CAP, mandated by federal consent decree under the U.S. Clean Water Act, ensures
that there is adequate capacity in the wastewater conveyance, transmission, and treatment systems before new
connections to the wastewater sewer system are authorized.

We believe that our goal of occupying the number one position in water and sewer work in the world has been
realized with the combination of Stantec and MWH.

GROSS MARGIN

For a definition of gross margin, refer to the Definitions section of our 2016 Annual Report (incorporated here by
reference). Gross margin as a percentage of net revenue was 53.8% in Q2 17 compared to 53.6% in Q2 16. The
year-to-date gross margin was 53.9% in 2017 compared to 53.8% in 2016. Our gross margin was within our previously
targeted range of 53.0% to 55.0% (set out in our 2016 Annual Report). The increase from Q2 16 to Q2 17 resulted
from an increase in margins in our US operations and in Consulting Services, particularly in our Buildings and
Infrastructure business operating units.

The following table summarizes gross margin percentages by reportable segments:

Gross Margin by Reportable Segments

Quarter Ended Two Quarters Ended
June 30 June 30

2017 2016 2017 2016

Consulting Services
Canada 53.5% 53.3% 53.5% 53.8%
United States 55.6% 54.3% 55.8% 54.1%
Global 54.0% 59.9% 57.5% 58.2%
Construction Services 34.5% 36.6% 36.1% 36.6%

Note: Comparative figures have been reclassified due to a realignment between Consulting Services—United States and
Consulting Services—Global reportable segments.

In general, gross margin fluctuations depend on the particular mix of projects in progress during any quarter and
on project execution. The fluctuations reflect our business model, which is based on providing two primary service
offerings—Consulting Services and Construction Services—across diverse geographic locations, business operating
units (within Consulting Services), and all phases of the infrastructure and facilities project life cycle.

In Consulting Services, our US operations had higher margins in Q2 17 compared to Q2 16 and year to date mainly
from the mix of projects acquired from MWH and predominantly in the Water and Energy & Resources business
operating units due in part to the scale of projects and the way we managed the scope of the work.

Margins for our Global operations decr